NEWSLETTER
#29 November 2015

A few words from the CEO

A GOOD SUMMER AND AUTUMN FOR BUSINESS
– BUT THE REFUGEE SITUATION IN EUROPE IS ALARMING ...
If you were hoping for a warm and sunny summer in Sweden, you
did not get your wish until well into August.
Unfortunately, you cannot do anything about the weather.
It’s better to focus on things that can influence your own
situation. On our part, we took an important decision last
spring. We would move our final assembly, which up until then
had taken place at our partner company, Swemat in
Härnösand, back home. Now we have everything
under one roof, which gives us greater capacity
and flexibility of production than ever. This will
let us face the future even more strongly.
In general, it has been an exciting
autumn. We have launched several new
products and participated at, among others,
the Transport & Logistics fair in Kista and
FachPack in Nuremberg.
Business-wise, we started the autumn after our best
summer ever with sales up by 20 percent. The US has
developed into one of our most important export markets
and, thanks to a favourable dollar rate, we will for the first
time in many years be able to invest aggressively over
there.
Although there are many positive things to talk about,
there is something else that concerns me and worries me
a lot. In August, I took a week’s holiday in Kos, Greece,
and ended up in the middle of the intense influx of Syrian
refugees.

they can expect, just to escape the horrors they
have faced. They leave virtually everything in order
to survive.
It is horrible but it is a hard fact.
Before the trilateral conflict in Syria began - with
government troops, rebels and the Islamic state
IS as the warring parties - Syria had about 20
million inhabitants. Today, 12 million of them
have left their homes. 66 percent of these 12
million people have fled within the borders
of their country, 32% to its neighbouring
countries and only 2% to Europe. These
facts are important to know if we are to put
everything in the proper perspective in the
debate we are experiencing at home about
receiving and assisting refugees.
Today, when we witness the greatest refugee
movements since World War II, it is important
that we all try to help. Both companies
and individuals. We must be able to help
the small proportion of Syrians that flee
to Europe through the EU, and ensure
integration in European countries, if we
just make them an offer!

People fleeing from war have left their homeland in
panic, and are often packed in large groups on too small
rubber boats to make the dangerous journey across the
Mediterranean to Europe. They flee without knowing what
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A good start is to take a stand and a clear
stand at that. This is how we can influence
our politicians.
Do good and good will come to you!

Anders Wahlqvist
CEO EdmoLift AB
anders.wahlqvist@edmolift.se
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“IN-HOUSE ASSEMBLY
MAKES US COMPLETE”
As part of streamlining its production processes, EdmoLift
has taken back that part of production that involves assembly
of standard products, which was previously carried out by a
company, Swemat, in another part of Härnösand.
“We simply felt that there were great advantages to having everything
gathered under one roof. Both in order to have a better overview,
avoid time-consuming transport and become more cost-efficient,”
says Patrik Wåglund, project manager at EdmoLift.
Final assembly of all products has taken place on our own premises
since the week beginning 13 July.
“There was space to use, we just needed to move some of our
facilities around. Staff from Swemat came to work here, so that we
also retained our expertise,” said Patrik.
He believes that this change achieved an important status for
EdmoLift:
“We are now complete and can manufacture our products even faster
than before. This gives us a significant competitive edge.”

RUNELANDHS
DISTRIBUTOR OF THE YEAR
The distance selling sales company Runelandhs,
which is headquartered in Kalmar, Sweden, has
been appointed as Retailer of the Year for the
2014/2015 financial year by EdmoLift.

GROUNDS:
“Runelandhs has received the award for its persistent
and targeted efforts to develop sales of EdmoLift
lifting tables.
By being clear in its message and continually
developing its offering in its catalogues and marketoriented website, Runelandhs has distinguished itself
from other, similar, retailers in being very successful
in increasing its sales of special customer solutions.”
“Runelandhs has been a valuable partner for us
when it comes to strengthening EdmoLift’s position
on the important domestic market,” says EdmoLift’s
Nordic sales manager, Mikael Fernlund.
In total, EdmoLift has 112 dealers spread over 50
countries.

Part of the new assembly line, the photo shows assembly of 12 TS 2001Bs that are destined for Russia
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Sven Hansson is the General Manager of Runelandhs and is proud
of the award.
“It is an honour for us and also an acknowledgement that our hard
work over the last three years, since we were acquired by our
American owners, has had an effect. We have gone from being
a vendor and product-focused company to prioritising the flow of
information, starting with our customers, and EdmoLift has played
an important part in this work.”
“EdmoLift has understood our intentions and vision fully and has
been involved in our process. When we had a briefing with our
suppliers about how we were going to change our working methods
to give an even better customer experience, Mikael Fernlund asked
if he could take my presentation back home to Härnösand to share
it, in turn, with his colleagues. This gave a clear signal that EdmoLift
wanted to be involved and to contribute what it could, and together
we have both developed very positively.”
Runelandhs’ sales grew by 17 percent in 2014.
“I understand that EdmoLift has also enjoyed very good trends and
that does not surprise me,” says Sven Hansson.
He continues:
“At Runelandhs we regard our suppliers as partners, as we work
completely without stock. This is somewhat unique in this industry.”
It also puts collaboration skills to the test.

Facts about Runelandhs
Runelandhs is a distance selling company that
sells equipment and furnishing products to all
Swedish companies and municipalities through
its catalogue and on-line shop.
Its goal is to have the broadest and deepest
range that is focussed on its target group,
and be the market leader in service, delivery
reliability, and availability.
The company has been around for over 40
years and three years ago joined the North
American Group, Brady Corporation, which
numbers more than 90 companies spread over
five continents and employs more than 6,600
people.
Brady Corporation has its headquarters in
Millwaukee, Wisconsin, and is listed on the
NASDAQ stock exchange in New York.

“EdmoLift is a typical back office for us that gives our salespeople
full support, and helps us with new information so we can create the
basis for good quotes. It also gives us a constant flow of knowledge,
which in turn brings success. Our sales force gets security from
EdmoLift, and what we get from them creates an increased interest
in their products in the markets where we are active.”
Runelandhs offers around 15000 products via digital channels and
printed media.

Do you want to check the latest news
in the lifting table industry?
Subscribe to our newsletter for yourself or a
colleague at www.edmolift.com/newsletter

Plaque for the Distributor of the Year
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ARMLIFTS FOR THE AUTOMOTIVE INDUSTRY
ARE A GROWING MARKET
order in mid-November last year and we delivered in phases
between January and March this year,” says Ronny Månsson.
The order from Audi is the largest EdmoLift has ever received.
“Subsequently, we have received a number of new orders from
both Audi and VW for ordinary lifting tables. It is particularly
gratifying that companies show such confidence in us that
they now order our products without having to try them before
purchasing. They trust that what we deliver works,” explains
Ronny Månsson.

EdmoLift’s Armlifts are becoming increasingly interesting
for the automotive industry in Sweden and Europe.
During the past year, the company received a large order
from both Audi, having previously supplied many of them
to the Volkswagen Group, and Volvo Cars.
Ronny Mansson, EdmoLift’s manager in Germany, tells us about
the cooperation with Audi:
“We began by delivering a number of Armlifts to Volkswagen,
which is part of the same Group as Audi. They have also been
using the so-called taxi trains during final assembly of the
vehicles. We have also supplied several of VW’s suppliers in
Germany.”
The taxi trains are becoming steadily more common in the
automotive industry. Combining taxi trains and Armlifts
increases efficiency and significantly improves the ergonomics
for the operator.
“Three years ago, we came into contact with Audi in an internal
trade show in Neckarsulm, and thanks to the good references
from VW, we participated in a tender in competition with three
other companies.
The tender was for around 100 lifting tables in three different
models - with Armlift and tilt table in a combination - for Audi’s
large manufacturing plant in Ingolstadt, which has over 40,000
employees. They would be used for a whole new department
for small welded parts.
“We won the technical assessment by a wide margin and also
had price advantages over our competitors. Audi placed the

Volvo Cars is another major customer of EdmoLift.
“Volvo placed its first order of Armlifts in 2013 and has since
filled up with several more.” They are used in both assembly
and picking where monotonous movements give considerable
strain on employees’ bodies.
“In addition to considerably improving ergonomics the operator
or engineer’s productivity is appreciably improved as they do
not have to perform unnecessary movements,” says Mikael
Fernlund, EdmoLift’s Nordic sales manager.
EdmoLift’s Armlifts combine both lift and tilt function in the
same unit, at the same time as it has a unique lowest height.
This gives it great advantages to other, similar, products on
the market.
“In particular, our unique design offers a wide range between
lowest height and maximum height, making the lifting tables
suitable for both short and tall people. As the Armlift both lifts
and tilts the material is always presented in an optimal manner,
regardless of the operator’s height. The operator also avoids
having to bend into the pallet.
“Volvo Trucks has also started buying their first Armlifts,” says
Mikael Fernlund.
“Generally, there is great potential for our Armlifts and lifting
tables in the automotive industry. Our glowing references also
make us attractive to an increasing number of manufacturers.
This is an area where we can hopefully grow a lot in the coming
years.”
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